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As one of the most progressive insurance 
brokerage firms in the United States, McGriff, 
Seibels & Williams leads the way with 
innovative programs to protect our clients' 
financial interests.

Our experienced professionals work with some of the 
world's largest corporations to design state-of-the-art 
solutions for a full range of needs "...from property 
and casualty exposures...to employee benefits, life 
and pension plans...to financial services and surety 
products...to specialty insurance programs."

Our philosophy of personal service and attention to 
individual needs puts the client at the top of our 
organizational chart. We work to make each 
relationship a long-term partnership that continues 
to grow in value.



Our Areas of Expertise

C O M M E R I C A L  I N S U R A N C E

C O N S T R U C T I O N  R I S K

E M P L O Y E E  B E N E F I T S

F I N A N C I A L  S E R V I C E S  D I V I S I O N

R E C R E A T I O N A L  M A R I N E

E N E R G Y  &  M A R I N E

S U R E T Y
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51
Y E A R S  E S T A B L I S H E D A W A R D  W I N N I N G  T E A M



Our Services
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A C T U A R I A L  S E R V I C E S

A L T E R N A T I V E  R I S K  F I N A N C I N G

C A P T I V E  F E A S I B I L I T Y ,  I M P L E M E N T A T I O N  
&  M A N A G E M E N T

C L A I M S  M A N A G E M E N T

I N T E L L E C T U A L  P R O P E R T Y

I N T E R N A T I O N A L  O P E R A T I O N S

L O S S  P R E V E N T I O N
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Team



Our Talented Team Of Experts

Wade Williams
Senior Account Manger

Account Management Marketing Account Executives Claims Service Specialty Resources

Eric Fleming
Senior Marketing 
Account Executive

Karen Collins
Claims Manager

George Davis 
Analytics Specialist

Julie Smith
Account Manager 

Jamie Rogers
Marketing Account 
Executive

Shane Anderson
Claims Service Provider

Mark Bishop
Loss Control / 
Engineering

Keith Purvis
Marketing Account 
Executive
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Over 51 Years of Combined Experience.
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Pie Chart
Analysis
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Average 
Wealth ImpactAverage 

Monthly 
Income Impact

Average Increase in 
Contribution Rates

Average Increase in 
Participation Rates
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59%

9%10%

22%



INVESTMENTS

Selecting McGriff 
Seibels & Williams

• Proprietary record keeping
• Ability to manage legacy assets
• VALIC compliance expertise

ADMINISTRATION & COMPLIANCE

TRANSIT ION
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PARTICIPANT EXPERIENCE

• Open architecture
• Managed account platform
• Fee equalization

• Dedicated, experienced team
• Proven process
• Engaging all employees

• Proactive outreach
• State-of-the-art digital experience
• Local advisors



A well-rounded 
approach for your 
employee and retirees
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Personalized web 
experience and smart 

phone access

New employee orientation

Personal one-on-one 
appointments Educational seminars

Early and 
mid-career account 

reviews

Pre-retiree and retiree account 
reviews 

12



The cost of long-term care

This chart shows the median annual cost for long-term care across the United States in 2019 at different 
centers of care and the five-year average annual cost at an assumed 3% inflation rate. 
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Longevity Insurance
Strategy to help ensure you never outlive your retirement

Annuity

Features Considerations

100% contractually guaranteed 
income for life

How long are you likely to live? 
Will your savings last that long?

Earnings grow tax deferred Timing; purchased long before needed

Access to funds Intended for later use; limited or no immediate access to funds

Optional riders Cost of fees and optional riders 
(e.g., death benefit, cost-of-living adjustment)

Average cost Varies by age, insurer, product, etc.

Guarantees are backed by the issuing insurance company’s claims-paying ability.
Sources: How to Select and Shop for an Annuity. wsj.com. Retrieved January 2019.
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CDP Locations
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$120M
PROPERTY VALUE

TRANSMISSION PIPELINES
4925  West Fork Street 

Pendroy, Montana 59467

$110M
PROPERTY VALUE

OFFSHORE DRILLING
4983 Polk Street

Tucson, Arizona 85714

$90M
PROPERTY VALUE

HEADQUARTERS
3076 Joyce Street

Gulf Shores, Alabama 36542

$150M
PROPERTY VALUE

DIRECTIONAL DRILLING
3523 Longview Avenue 

New York, New York 10004
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FinishStart

JANUARY

FEBRUARY

MARCH

APRIL

MAY

JUNE

Complete 
information 
gathering & 
recommend 
strategies

Present 
marketing 

report to Client

Finalize Client 
contract 
wording

Review Client’s 
existing 

coverage needs

Final 
negotiations

Conduct Kick-Off 
Meeting with 
McGriff and 

Client

Sample representation of the following activities

Timeline
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Copyright © Insurance Brokerage Firm..
All rights reserved.
MCGRIFF.com

VC 98562 (04/2019)  J68371  EE

This Proposal (“Proposal”) is owned and maintained by McGriff, Seibels & Williams, Inc. (“we,” “us,” or the “Company”). We are a part of the BB&T Corporate Family. 

These materials may include information related to certain insurance products and services (“Products and Services”) and insurance-related services provided by the Company. 
The Proposal may also contain text, pictures, graphics, logos, button items, images, works of authorship, and other content (collectively with all information and material about 
the Products and Services, “Content”), and may provide access to certain proprietary software used in connection with navigating and utilizing the functionality offered through 
this Proposal (“Software”). 

PLEASE NOTE: Your access to and use of this Proposal are subject to these terms of use (“Terms of Use”), as well as all applicable laws and regulations. Please read these 
Terms of Use carefully. If you do not accept and agree to be bound by any of these Terms of Use, you are not authorized to access or otherwise use this Proposal or any Content, 
Services or Software contained on this Proposal. Your access to and use of this Proposal constitute your acceptance of and agreement to abide by each of these terms and 
conditions set forth below. Unless otherwise indicated, any new Services, Content and Software added to this Proposal will also be subject to these Terms of Use effective upon 
the date of any such addition. You are encouraged to review the Proposal and these Terms of Use periodically for updates and changes. 

Limited License and Site Access – The Company hereby grants you a limited license to access and make personal use of this Proposal but not to download (other than page 
caching, and other than for personal use, as further provided below) or modify it, or any portion of it, except with express written consent of the Company. This license does not 
include any resale or commercial use of this Proposal or its Content or Software; any collection and use of any product listings, descriptions or prices; any derivative use of this 
Proposal or its Content; or any use of data mining, robots, or similar data gathering and extraction tools. This Proposal or any portion of this Proposal may not be reproduced, 
duplicated, copied, sold, resold, visited, or otherwise exploited for any commercial purpose without the express written consent of the Company. You may not frame or utilize 
framing techniques to enclose any trademark, logo, or other proprietary information (including images, text, page layout, or form) of the Company or its affiliates without the 
Company’s express written consent. You may not use any meta-tags or any other “hidden text” utilizing any of the Company name(s) or service marks without the express 
written consent of their owners. Any unauthorized use of this Proposal terminates the permission or license granted by the Company. 

Availability of Products and Services – Due to various insurance and other regulatory restrictions, certain Products and Services described on this Proposal are not available to all 
users. Also, Products and Services may vary by jurisdiction and not all Products and Services are available or suitable for all United States jurisdictions. EXCEPT AS EXPRESSLY 
STATED HEREIN, THE INFORMATION CONTAINED ON THIS PROPOSAL IS NOT AN OFFER TO SELL OR A SOLICITATION TO BUY.

ANY SECURITY, INSURANCE PRODUCT, OR OTHER PRODUCT OR SERVICE BY COMPANY OR ANY INSURANCE COMPANY. No security, insurance product or other product 
or service is offered or will be sold by Company or any insurance company, or, if sold, will be effective in any jurisdiction in which such offer or solicitation, purchase or sale would 
be unlawful under the securities, insurance or other laws of such jurisdiction. 
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Thank You!


